
When it comes to being an advisor and independent business owner, developing successful habits  
can positively impact your day to day. Here are some tips on building strong habits that have helped 
four Lincoln Financial Network (LFN) independent advisors with four different business models find 
their paths to success. 

1.   Wake up early. Starting each day by 6:00 a.m. or earlier provides ample time to 
exercise, drink coffee, read the paper or collect your thoughts prior to your first 
appointment.  
“During my commute into the office, I use that time wisely and connect with two centers 
of influence to talk through what cases we’re actively working on before we start our day,” 
explains, Chad, Lincoln Financial Securities advisor.  

2.    Partner with those who share the same passion and commitment. 
Entrusting a well-organized and passionate administrative team or partnering with  
a business coach helps to keep you aligned with your goals, purpose and mission.  
“I use a business coach who I met at an LFN conference years ago. He helps me with a 
repeatable and process-driven practice. It’s not what you learn new, it’s what you go back  
to and refine that enables you to be successful,” shares Jeff, one of our General Agents.

3.   The key to growing your practice is through the sharing of information.  
Expand your network by getting involved with local committees, organizations, or 
community outreach to meet centers of influence or marketing opportunities.  
“I meet with my ABGA office regularly to brainstorm on case design. I also sit on the board  
for several councils and associations, which introduce referrals or potential clients,” explains  
David, ABGA advisor.   
“The Market Access team at LFN helps facilitate marketing opportunities. They’ve become a  
great partner – they provide us two high-net worth prospects each month,” says Chad,  
Lincoln Financial Securities advisor. 

4.   Keep learning and network. Networking and learning opportunities can be seen as 
powerful marketing tactics that contribute to a sustainable or accelerated success path.  
“I try to attend three national LFN meetings each year. My goal is to complete all of the 
takeaways I learned before the next meeting.  If you don’t act on what you’ve learned, it’s  
not an effective business practice,” shares Regina with Lincoln Financial Advisors.   

5.   Make a to-do list and track your progress. Achieving your goals takes more than 
just good intentions. By taking action and systematically measuring your progress, you 
effectively accomplish what matters to you most. Whether that is a personal achievement 
or professional, developing this habit is sure to keep your intentions on track.  
“I live by a 1-3-12 method. Each week, I choose 1 item I’m going to do, 3 items I have to do,  

and 12 things I want to do,” says General Agent, Jeff.

Lessons learned? 
No matter how your business is structured, Lincoln Financial Network’s independent advisors 
empower their expertise by developing successful habits.

Find out how Lincoln Financial Network can help you develop your habits.   
Call us today at 866-533-6630, email JoinLFN@LFG.com, or visit www.JoinLFN.com
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David, Agency Building  
General Agent

San Antonio, TX

24 years in business

Area(s) of specialty:   
•  Small-medium sized  

business owners
• Estate planning
• Charitable planning 
 

Chad, Lincoln  
Financial Securities

Lexington, KY

18 years in business

Area(s) of specialty:  
• Small business owners
• Estate planning
• Life insurance sales 

Regina, Lincoln  
Financial Advisors

Greensburg, PA 

6 years in business

Area of specialty: 
•  High-net worth business 

owners and families

Jeff, General Agency

Voorhees, NJ  

30 years in business

Area of specialty: 
• Business succession 
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